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              Announcing: The Last Word in 
                            Power Presentation
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Who should take this two-day course? 
one who wants to take the guesswork out of

 onnecting to audiences and winning their support. 
What makes this course different from other
presentation skills courses? 

1. It is non-threatening.  We keep the classes small so that 
participants get plenty of practice and feedback in a 
safe environment. 

2. It yields immediate results.  Participants receive 
videotapes of their presentations, a resource booklet, 
and follow-up coaching upon request. 

3. Participants receive one-on-coaching.  I meet with participant 
to address specific concerns. 
anizing and adapting material to meet the needs
pecific audiences. 
naging nerves, no matter what the situation. 
nitoring voice, body language, and gestures. 
lding tough questions with poise and confidence. 
signing effective visuals and support material. 
Why take Power Presentations?

Handling yourself in front of a group is a fundamental 
communication skill. 
 
At some point in your career, you’ll be called on to do one of the following:

 Run a meeting 
 Present a report 
 Win support for a budget, project, or idea 
 Propose a solution to a problem 

 
Every time you present to a group, large or small, you will be judged, 
sometimes harshly, on your poise as well as your ability to organize 
material and connect with your audience.  This course takes the fear 
and guesswork out of presenting to a group and prepares you to 
create a powerful presence in your company. 
 

Call or Email Jennifer at 
360-699-4636 

jennifer@jennifersohn.com


